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The New York Times bestselling author of Never Be Lied To Again delivers a book of psychological

secrets to gain control of any situation and never feel powerless again.David Lieberman is a master

at exploring the human psyche. This revolutionary audiobook explains how to see through people,

how to avoid being manipulated and how to get the upper hand in every situation.  Learn how to

gain control and influence anyone, any time:  Get anyone to forgive you Defeat the competition Get

anyone to confess a secret Get anyone to return your call Stop verbal abuse in an instant Get

anyone to find you attractive Stop jealous behavior in anyone   With all the stress, competition,

game-playing, and manipulation that life throws your way, you will not want to be without this

audiobook that delivers the promise of life made easy.
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Imagine yourself with the "upper hand" in almost any given situation. Dr. Lieberman shows you how

with this excellent treatise on the psychology of influence and persuasion. Using an ecclectic

collection of techniques, including a couple of NLP (Neurolinguistic Programming) techniques, you

will truly learn how to never be taken advantage of again. Having nothing to do with manipulation,

Dr. Lieberman's methods make use of skills and situations we all encounter every day in practically

every interaction we have with others.If you are concerned that using these techniques is "unethical"

or "cheating" in some way, you can let that concern simply dissolve away *right now* because, as

Dr. Lieberman points out, you're playing games anyway, you might as well play to win! Even if you

don't *use these skills*, you will instantly be able to spot them when someone else is using them to



influence you. This is a book you shouldn't be without!!Some of my favorite chapters are:Chapter 1

"Get Anyone to Like You...Every Time" Chapter 2 "Get Anyone to Find You Irresistibly Attractive"

Chapter 9 "How to Tell if Someone Is Trying to Manipulate You" Chapter 24 "Get Anyone to Return

Your Phone Call Immediately" Chapter 31 "Stop Verbal Abuse Instantly" Chapter 37 "Get Anyone to

Confide in You and Confess Anything"and most especially,Chapter 40 "Get Out of Almost Any

Physical or Sexual Assault"This chapter alone could save your life or the life of a loved one, on just

one reading through.The book is organized into 40 "mini-chapters" with the material presented in a

friendly, readable style condensed into the tightest possible learning units.
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